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Professional Appointments

Postdoctoral Research Fellow, University of Cambridge, 2019-

Education

Ph.D. Economics University of Mannheim, summa cum laude, 2019
M.A. Economics Fudan University, with distinction, 2013
B.A. Economics Zhongnan University of Economics and Law, with distinction, 2010

Research Visit

08/2016 – 06/2017 Department of Economics, Yale University

Research Interests

Primary Microeconomic Theory, Information Economics
Secondary Organizational Economics

Working Papers

Reputational Cheap Talk vs. Reputational Delegation (Job Market Paper)

Benefiting from Bias (with Ian Ball) (Revise & Resubmit at Journal of Economic Theory)

Checking Cheap Talk (with Ian Ball)
Deliberating in Committees with Endogenous Information

Work in Progress

A Theory of the Devil’s Advocate
Technology Exchange Among Experts (with Matthew Elliott and Benjamin Golub)

Conferences

2021 AEA/ASSA Annual Meeting, EEA-ESEM Congress
2020 Econometric Society: Delhi Winter School
2019 The 30th International Conference on Game Theory (Stony Brook University)
2018 Econometric Society European Winter Meeting (Naples)

Teaching Experiences

Spring 2018 Advanced Microeconomics III (Ph.D.), University of Mannheim
Spring 2018 Microeconomics A (Bachelor), University of Mannheim
Spring 2017 Introductory Microeconomics (Econ 115b, Bachelor), Yale University
Fall 2016 Introductory Microeconomics (Econ 115a, Bachelor), Yale University
Fall 2015 Business Economics I (Master), University of Mannheim
Fall 2014 Microeconomics B (Bachelor), University of Mannheim
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Geld und Währung Scholarship University of Mannheim, 2018-2019
Doctoral Fellowship University of Mannheim, 2013-2018
First Class Scholarship Fudan University, 2010-2012
China National Scholarship Zhongnan University of Economics and Law, 2008

Professional Activities and Service

Department Service
Co-organizer of Economic Theory Workshop, University of Cambridge, 2019–

Referee Service
American Economic Review: Insights

Miscellaneous

Citizenship: Chinese
Languages: Chinese (Native), English (Fluent)
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Abstracts of Papers

Reputational Cheap Talk vs. Reputational Delegation (Job Market Paper)

Should a principal keep control or delegate decision making to an agent who has reputational concerns?
Consider a two-period repeated game. In each period, the uninformed principal first decides whether
to delegate to the informed agent who is either aligned or biased. If delegating, the agent takes an
action. If not, the agent sends a cheap talk message to the principal who takes an action. In the
second period, the principal prefers communication. The first-period’s authority allocation depends
on a prior cut-off: Delegation weakly dominates communication only if the prior about the agent
being aligned is above this cut-off.

Benefiting from Bias (with Ian Ball) (Revise & Resubmit at Journal of Economic Theory)

A principal delegates decisions to a biased agent. Payoffs depend on a state that the principal cannot
observe. Initially, the agent does not observe the state, but he can acquire information about it at a
cost. We characterize the principal’s optimal delegation set. This set has a cap to restrict the agent’s
bias and a hole around the agent’s ex ante preferred decision in order to encourage information acqui-
sition. Unlike standard models of delegation with an informed agent, the principal prefers delegating
to an agent with a small bias than to an unbiased agent.

Checking Cheap Talk (with Ian Ball)

We study a sender-receiver game. The sender observes the state and costlessly transmits a message to
the receiver, who selects one component of the state to check and then chooses a binary action. The
receiver’s preferred action depends on the state. The sender has a state-independent preference for one
action over the other. Nevertheless, communication can strictly benefit both players. We characterize
the symmetric equilibria. In each one, the sender tells the receiver which components of the state are
highest. The same equilibria exist in an extension where the receiver can check multiple components.
We also find that with commitment power, the sender can extract more rents from the receiver by
randomizing between signals that induce different actions. However, the receiver’s ability to partially
verify the state has an ambiguous effect on the sender’s utility unless the sender has commitment
power, in which case verification can only restrict the set of posteriors the sender can induce.

Deliberating in Committees with Endogenous Information

In a small committee, the members first decide whether to acquire information and then engage in
a straw poll before voting. I show in a stylized model that unanimity rule is essentially as good
as majority rule if the committee members’ preferences are commonly known to be homogeneous or
heterogeneous. However, if preferences are private information, the first-best equilibrium where every
committee member acquires information and tells the truth can be achieved under majority rule but
not under unanimity rule.


